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David Jeansonne, President of Traffic Jam Events™ has established an incredibly successful marketing firm with one iron-clad mission statement: 
“To make profit a by-product of work, happiness will be its chief product.”
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In his role, David is responsible for Traffic Jam Events™ global business operations, sales, and growth strategies. Originally, David was a Sales Manager at a leading Ford dealership in New Orleans, Louisiana, where he broke numerous sales records and propelled his team to the top sales in the region. 

After his position at the Ford dealership, David became Vice President of Operations at Big Gross Marketing. He started Traffic Jam Events™ in August 2007 with the drive to revolutionize the staffed event and direct mail space. David continues to push the company motto:

“Talk is Cheap; with over a dozen years in this arena, we know what dealers expect and we’re fully prepared to meet their expectations.” 
Six years ago, Jeansonne was featured in Terry Bradshaw’s "Winner's Circle". He was asked "In one word, what has been the key to your success?" Jeansonne answered without hesitation – “Relationships!” 
Traffic Jam Events™ still holds true to that philosophy today.
We are just solid car-minded people, backed by great products which were developed through many hours of research, then test-driven in multiple formats to get the bugs out before ever being introduced to the dealer body. A strong code of conduct, parlayed with these products, and you have Traffic Jam Events™. We understand that good business sometimes must come through difficult conversations, with questions and answers, so all parties are whole and fully ready to move forward and go to work.
With our well-rounded research and development team, compliance has been key to our success and future. Traffic Jam Events™ is proud when “Google’d”, having never been fined or even investigated by the attorney generals or any commissioner’s office across the nation. As you may or may not know, in certain states such as Louisiana, the vendor and mail piece must be approved by the board at least two weeks prior to being ran. Traffic Jam Events™ is compliant to all rules and regulations in these states and their processes.

Our financials are solid and stable with a gross conglomerate revenue of over $17 million annually. With our established company, we have utilized vendor relationships throughout the world to provide you the best service when it comes to projects, pricing, etc.
Full Financials and References Furnished if Needed.
David Jeansonne


President











Traffic Jam Events™ is accredited by:
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